How to Uncover Your Money Story and -.-' PATHSTONE

-. THE MODERN FAMILY OFFICE™

Rewrite It for Your Best Financial Future

By Karis Moran, Associate

Understanding your money story is the key to your financial future. It contains every thought, word, action, and habit you
have ever used or created around money. To help our clients better understand how their money story directly affects their
current and future financial trajectory, Pathstone and HerPath conducted a webinar uniting female powerhouses Ella Chase
Hyland, Co-Founder of Wellth Works, Arden O’Connor, Founder of O’Connor Professional Group, Dr. Jamie Traeger-Muney,
Founder of the Wealth Legacy Group, and our very own General Counsel and Chief Compliance Officer of Pathstone, Lisandra
Wilmott. Together, these women explored how your money stories from childhood, life transitions, and your own
expectations determine your relationship to money and wealth. During this discussion, each woman shared how she is
using her own experiences, and the wisdom gained to help clients in their journey of owning, evaluating, and rewriting
their money story based on their values and purpose. The wealth of wisdom shared amongst these women provided five key
takeaways. Each lends itself to the specific aspect of uncovering and rewriting any money story.

Click here to watch the webinatr.

5 Key Takeaways to Uncovering and Rewriting Your Money Story

1. Money stories are a path of our relationship with money, and often, we are operating with outdated money
stories from past generations that we can re-evaluate.

What was your earliest childhood memory about money, and does it serve you today? Dr. Jamie emphasizes that something
adaptive at one point but unexamined can be carried forward and be ineffective. It can be a valuable experience to take your
power back from the family dynamics to change your money story. By examining your money story, you can discern what is
relevant.

2. Money can be a great asset. On the other hand, it can protect someone from the natural consequences if
they are not motivated to help themselves.

Money is a gift, but it cannot solve everything. Many clients who have developed issues eatlier in life may be on a longer
trajectory to hit adult milestones. Arden advises us to recognize two things: your resources will enable you if used correctly and
consider reaching out to experts to help navigate challenges when you or your family needs help.

3. It is important to define your self-worth.

Though it is favored in American culture to do financially better than a parent or grandparent, Dr. Jamie notes it might be a
losing battle if that is your only job and goal.

4. Expectations put on you by your family affect your financial decision-making.

Ella highlights that families who can look at different financial decisions without judgment can help their children think about
money in a way that doesn’t give it too much power or frivolous value. Learning advocacy and how to work within a system
requires education. Make a point to have conversations with your children about what is happening in your life and let them ask
questions before a ctisis happens.

5. Problems can come with any financial standing.

The shame that results from having common issues, but uncommon wealth can lead to trauma and frustration from a lack of
healthy communication. Arden shares this as a consistent theme in her clientele and is largely dependent on the family’s culture
around money and the individual’s perspective on how the wealth plays out in their life. Ella shares that in our western culture, if
you’re not a wealth creator, it can be hard to manufacture grit and resilience, which can result in the failure to launch at any age.
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Uncovering and Rewriting Your Money Story | Audience Q&A
1. What would you tell your younger self about money you wish you had known?

Ella emphasizes that it’s all going to be OK. Don’t waste your energy stressing about how it will work out. Start eatly to create
spaces to have these conversations on a regular cadence to be proactive instead of reactive, keep your practices light and
attractive. Arden believes that saving earlier and creating boundaries would be a great starting point and Dr. Jamie believes that it
is important to trust yourself. Stop making the process harder than what it needs to be. Find the things you love and the people
that you love will be doing those things as well. Work from your values and surround yourself with people of similar values and
your life will be good!

2. When it comes to financial diversity can you turn presumed negatives into a positive?

Diverse backgrounds are everywhere and there is ongoing research to collect more data on the strengths and challenges of
financial diversity. Dr. Jamie notes that the biggest trend is the intense fear to have these conversations and money as taboo.
Every relationship can benefit from having early interventions and conversations before money problems start. The more we
understand our own money stories and peel back layers in research the more we can deepen our relationships.

3. How do you balance being relatable to others versus those who do not have the same financial means without being
apologetic?

Talk about money more because everyone has a relationship with money. Dr. Jamie strongly recommends feeling comfortable in
your own skin and understanding we have all inherited things that give us privilege. The framework we currently live in grants us
the privilege we have. Develop your own boundaries and decide what you’re willing to talk about and what you’re not willing to
talk about. There is a difference between privacy and secrecy. Take away the element of power that gets embedded in our
conversations. This can allow us to have open conversations without embarrassment or shame as the lead.

We are most grateful for Ella Chase Hyland, Arden O’Connor, Dr. Jamie Traeger-Muney, and Lisandra Wilmott for their
generosity, dedication, and expertise. With the contributions they have provided here, you can begin to examine your own
money story honestly and openly. Whether you choose to uncover or rewrite your money story, Pathstone can support and assist
you on this journey with patience, courage, and grace. We encourage you to watch the webinar replay and please reach out to us
if you have questions or would like a consultation.

Click here to watch the webinatr.
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Disclosure

This communication and its content are for informational and educational purposes only and should not be used as the basis for
any investment decision. The information contained herein is based on publicly available sources believed to be reliable but is
not a representation, expressed or implied, as to its accuracy, completeness or correctness. No information available through
this communication is intended or should be construed as any advice, recommendation or endorsement from us as to any legal,
tax, investment or other matters, nor shall be considered a solicitation or offer to buy or sell any security, future, option or other
financial instrument or to offer or provide any investment advice or service to any person in any jurisdiction. Nothing contained
in this communication constitutes investment advice or offers any opinion with respect to the suitability of any security, and this
communication has no regard to the specific investment objectives, financial situation and particular needs of any specific
recipient. Past performance is no guarantee of future results. Additional information and disclosure on Pathstone is available
via our Form ADV, Part 2A, which is available upon request or at www.adviserinfo.sec.gov.

Any tax advice contained herein, including attachments, is not intended or written to be used, and cannot be used, by
a taxpayer for the purpose of (i) avoiding tax penalties that may be imposed on the taxpayer or (ii) promoting,
marketing or recommending to another party any transaction or matter addressed herein.
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